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PROFILES IN GIVING

The $20 million capital campaign
for Maryland’s new Dental School
supplements the state’s funding for the
$124 million, state-of-the-art facility. The
amount the state has committed, $104
million, is the largest amount given to con-
struct an academic building in state history.

This capital campaign, presently in the
leadership phase and amassing a founda-
tion of supporters, is proving to be as
much about building relationships as it is
about building a dental school. With
alumni finding diverse reasons to make
generous commitments, friends pledging
support to the Dental School for the first
time, parents making gifts to honor their
graduates and to set an example, and cor-
porations choosing to support Maryland’s
plans and programs, individuals across the
country are connecting and re-connecting
to the School like never before.

Profiled here are three of the many indi-
viduals who have decided to support the
University of Maryland Dental School at
the leadership level during this campaign.
Dr. Maurice G. Lussier, DDS ’55, made a
major commitment in order to give back to
his alma mater, while Mr. Bruce A. Pfeufer –
neither a graduate nor patient of the Dental
School – selected Maryland as the recipient
of his generosity from among several op-

tions in his hometown Baltimore. The last
profile describes the legacy of the late Dr.
Edgar Gunther , DDS ’31, who together
with his wife Olive bequeathed to the
Dental School the largest gift in its
163-year history.

Though their motivations and
backgrounds vary widely, these individuals
have something significant in common –
they will positively influence future
generations of dental students, patients,
and alumni for many years to come.

Dr. Maurice G. Lussier, DDS ’55

“It’s all about
giving back,”
says Dr. Maurice
Lussier ’55. “I
was helped
throughout den-
tal school by
many people,
and I am now

fortunate to be in a position to give back.”
Dr. Lussier recently made a $150,000

pledge to the capital campaign, which will
name the school’s 150-seat auditorium in
the new building. He also plans to estab-
lish an endowed scholarship through a
bequest to the Dental School.

“I enjoyed dental school then and the
practice of dentistry today. I’m proud of
having graduated from the University of
Maryland and pleased to be able to give
back during my lifetime. It’s also gratifying
to know that my bequest will help dental
students after I’m gone. I suppose that I am
returning the favor because a scholarship
helped me to attend dental school.”

Today Dr. Lussier maintains a busy
practice overlooking the Atlantic Ocean in
Hull, Massachusetts – a suburb of Boston.
He attended St. Anselm’s College and

won a scholarship to attend dental school
at the University of Maryland. He ac-
cepted the challenge of dental school until
the fall of his senior year when he was di-
agnosed with a brain tumor. Fortunately,
he fully recovered from surgery and re-
turned to his studies in six weeks.

“It was difficult making up the time I
missed,” he states. “Faculty members like
Drs. Nutall, Ramsey and Cappuccio
helped me get through that last year.”
A native of New Hampshire, Dr. Lussier
returned there to practice until he moved
to Massachusetts in 1960. For the next 20
years, Dr. Lussier established and devel-
oped his own general practice before
moving to Florida in 1980. There he began
work as a dentist in the Florida correc-
tional department until his health forced
him to stop practicing two years later.
When he recovered, he decided to return
to private practice in Massachusetts. In
1987, he purchased a building in Hull,
which conveniently accomodated both his
home and his dental office. This asset will
eventually endow his scholarship.

“Ever since graduating from Mary-
land, I’ve been thinking about making a
gift like this,” says Dr. Lussier. “I am
proud to say I went to Maryland.”

Bruce A. Pfeufer

Lifelong Baltimore resident Bruce
Pfeufer had reached the point in his life
when he felt the need to make his mark.

In the spring of 2002, Mr. Pfeufer was
preparing to retire from Lucent Tech-
nologies after 30 years with the company.
He was well aware of the details of
Lucent’s matching grants program, which
would make a dollar-for-dollar match of
any gift up to $10,000 by a full-time
employee to an institution of higher
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THE PHONATHON IS REBORN

THE DENTAL SCHOOL PHONATHON for the current

school year is going strong and still has plenty of

momentum. The phonathon is one of several events

planned to increase the amount of money raised for

the School’s Annual Fund. During the phonathon,

alumni, faculty, department chairs, and students

volunteer to make calls to alumni asking for

gifts to the Fund.

Dental hygiene faculty and students volunteered

for several nights in February. They contacted 112

alumni and brought in $1,200 in pledges from 23

alumni, while encouraging another 23 to consider contributing.

In early March, Dental School leadership, including Deans Christian Stohler and Warren

Morganstein ’69, faculty members Richard Meszler and Norman Tinanoff ’71, and alumni

Steve Friedman ’74, Clayton McCarl Jr. ’84, Robert Padousis ’64, Bill Patteson ’57, Anita

May Sung ’90, Frank Verde ’57, George Yent ’56 and several others received 82 pledges,

raising over $15,000 in

only a few hours.

Another 61 alumni

contacted said they

are considering a gift.

The success of

the Dental School’s

Annual Fund relies

heavily on phona-

thons. The increase in

volunteer hours and

new donors to the fund this year is an indication that the growth of this Fund looks pros-

perous. Donations to the Annual Fund support alumni events and help fund student travel

to professional meetings, purchases of clinic instruments, and educational needs at the

School as they develop.

(foreground) Deborah Fleming, RDH,
school assistant professor, dental
hygiene, along with Corie Hallman
and Kara Rook, both senior DH
students, gave their time to calling
alumni during the phonathon.

Calling alumni during the Leadership Phonathon are Drs. Clayton McCarl. Jr.,
Christian Stohler, and Steve Friedman.
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Bruce Pfeufer (right) with Anne Rottenborn,
Director of Major Gifts.

The Annual Founders Day
Gala brings together
University officials, alumni,
friends, and students from
all the schools on campus.
Attending the 2002 gala
held in November are (front)
Peter, DDS ’03, and Heather
Spanganberg, and Mrs.
Elaine Sauk, (back) Anne
Rottenborn, director of
major gifts for the Dental
School, Amy Roberts, DDS
’03, Pam Stover, DDS ’04, and
Nancy Bouchard, DDS ’04.

education. Realizing that he would only
qualify for this benefit prior to retiring,
Mr. Pfeufer began exploring the various
giving options in the city he is proud to
call home.

Mr. Pfeufer contacted the University
of Maryland Dental School after calling
several other area schools currently
engaged in capital projects. He became
quickly impressed with the Dental
School’s sense of history, mission, and
commitment to the citizens of Maryland
and decided within a few days that this
institution would be the beneficiary of
his generous intentions. The fact that
Mr. Pfeufer has never set foot in the
Dental School makes the rest of his story
all the more remarkable.

His intention to give $10,000, to be
matched by Lucent, quickly grew to the
level of a $30,000 campaign pledge as Mr.
Pfeufer delved into payment options and
naming opportunities. The more he
learned about the project, the more in-
vested he became. By the summer of
2002, Mr. Pfeufer had set his sights – and
his commitment level – even higher,
deciding to pledge $75,000 to name the
administrative conference room on the
planned facility’s sixth floor.

FOUNDERS DAY CELEBRATED

CONTINUED ON NEXT PAGE
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The experience of giving to the Den-
tal School is one that Mr. Pfeufer hopes
other area residents and friends of the
Dental School will find equally rewarding.
As for him, Mr. Pfeufer has so taken to
philanthropy that he is laying the ground-
work to create the Bruce A. Pfeufer
Foundation, which will facilitate future
giving. In the meantime, he looks forward
with excitement to the day in 2005 when
he finally will set foot in the Dental
School – the world’s newest Dental

School, with an impressive conference
room bearing a plaque with the name
Bruce A. Pfeufer.

Dr. Edgar Gunther, DDS ’31

During their long life together, Dr.
Edgar Gunther and his wife Dorothy
thought often of the Dental School. Al-
though they spent most of their married
life across the country, in Santa Rosa,
California, they felt that Dr. Gunther’s suc-
cessful and enjoyable career in dentistry
owed much to his Maryland education. In

the 1990s, they explored planned giving
options that would positively influence the
Dental School’s future.

Shortly before Dr. Gunther’s death in
the fall of 1996, he and his wife estab-
lished a charitable remainder annuity
trust, designating their gift to the Dean’s
Fund for Excellence Endowment. When
Mrs. Gunther passed away in 2001, the
Dental School became the recipient of
this planned gift and of the other assets in
her trust; the Gunthers’ bequest was then
– and remains – the largest gift ever to the
University of Maryland Dental School.

Their generosity will have a major im-
pact in two of the Dental School’s highest
priority areas. Through the Gunthers’ gift
to the Dean’s Fund for Excellence Endow-
ment, the Dental School will establish the
Edgar and Dorothy Gunther scholarship,
which will help realize the Gunthers’
dream of directly affecting current and
future students. In addition, a significant
portion of their gift will be applied to the
Building for the Future campaign, and a
plaque honoring this extraordinary contri-
bution will hang in a prominent location
within the new school.

Dental education and the practice
of dentistry experienced tremendous
advances during Dr. Gunther’s lifetime.
Progress made even in the past decade is
astonishing, and will be evident in the new
dental school’s design, which better lends
itself to today’s small-group teaching styles,
as well as its equipment, which promises to
reflect the very latest advances in simulation
and record keeping, among other areas. Dr.
Gunther himself was a strong advocate of
change, instituting several modifications to
the clinic in his charge while serving in the
military as a dental surgeon.

Dr. Clyde Brest, who worked for
Dr. Gunther when he served as the base

A planned gift can:
✔ pay lifelong income

✔ convert low yielding stock or real estate
into a higher income stream

✔ reduce or eliminate capital gains taxes

✔ produce significant income tax deductions

✔ lower or eliminate federal estate taxes

✔ provide a generous gift to the Dental School

Why let your generosity go unrewarded?

Gifts of Appreciated Securities
Gifts of Real Estate • Gifts of Special Assets

Gifts that Pay Income for Life • Bequests

For more information, please call:
Thomas F. Hofstetter, Director of Planned Giving
University of Maryland Baltimore
toll free 1-877-706-4406
www.oea.umaryland.edu/giving/plannedgiving

Some things are not
too good to be true!
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dental surgeon in charge of dental services
while stationed at March Field in River-
side, California, later became the trustee
of the Gunthers’ estate. He remembers
conversations with the Gunthers when
they first decided to name the Dental
School as the beneficiary of their trust.

“They had explored other possibilities
and at various times even had their trust
set up in other ways. But Dr. Gunther was
originally from Baltimore, and they ulti-
mately decided to leave their estate to the
University of Maryland Dental School, a
decision they felt very good about.”

Dr. Gunther was thrilled to witness
decades of progress in his chosen profes-
sion and would undoubtedly be very
excited to see Maryland’s transformation
into the world’s newest dental school.
Through his generosity and that of his
wife, countless others will see – and
benefit from – this transformation.

To find out how you too, can name a room in the new
building, please contact the Office of Development
and Alumni Relations, 410-706-7146 or
campaign@dental.umaryland.edu.

HAMMERING AWAY

Neither wind, nor snow,
nor....lots of cold weather
will hold up the
construction of the Dental
School replacement
building. The Barton Malow
crews have taken few
days off even with the
extremely low temperatures
and piles of snow. The steel
frame will begin taking
shape in April.

FAQ

What is the difference between the Annual Fund and the Building Campaign?

The Annual Fund is conducted every year. The funds raised provide money for
scholarships, support for alumni programs, financial assistance for student travel
opportunities to professional meetings, and subsidies for computer and research
material purchases for faculty and students. The Annual Fund benefits every
department, faculty, and student in the School.

Funds raised for the Building Campaign supplement the state funding for the
construction of and equipment for the new building.

Campaign pledges are payable over a multi-year period (up to five years) and
generally represent a donor’s more significant intentions of support.

The Annual Fund and Building Campaign gifts are deposited in separate accounts
and used for different purposes. It is very important that all alumni and friends
continue giving to the Annual Fund while recognizing the special need to support
the Building Campaign.

When making a gift, how should I fill out the check?

The University of Maryland Baltimore Foundation, Inc. administers all Dental
School funds. The Foundation essentially serves as a bank for gifts made to the
School. Therefore, donors should be sure to make their checks payable to the
Foundation, not the School. By making your check payable to UMBF/Dental
School Fund, the gift will directly benefit the School.

All funds contributed to the Dental School are available for Dental School use only,
even though the Foundation’s name appears on the check. Both the School and Foun-

dation are legally responsible for ensur-
ing that all gifts earmarked for the
purpose indicated by the donor are met.

If you have a fund raising/development question,
please email us at campaign@dental.umaryland.edu
and we will get right back to you. We may even share
your question with others in our next issue.

MAY 29-JUNE 1, 2003

INNER HARBOR MARRIOTT
(across from Oriole Park at Camden Yards)

(for more details, see inside back cover)


